Case Study: Old Mountain
Jewelry & Gift , Parachute
By Cam Burns/CLEER

Parachute store, building owner finding savings
with energy efficiency, upgraded equipment

P

arachute’s Chris Beasley is find-

ing just how much money he can

save through energy efficiency and

upgraded energy-using equipment.
Beasley owns Old Mountain Gift
& Jewelry store and is a co-owner of
the Chrisco LLC building—a small
building in downtown Parachute—
where the gift store is located.
Through a combination of energy efficiency upgrades and renewable
solar energy, he and his fellow building co-owners have been able to cut
their electricity use in the building to
zero.
“We’ve been able to wipe out our
entire electric bill on a year-round
basis,” Beasley said. “At certain
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CLEER (Clean Energy Economy for

Lessons Learned
• Many HVAC systems run
inefficiently
• LED lighting can save coniderable
amounts of energy and money
• Rebates are available for most
lighting retrofits, commercial and
residential, as well as many other
upgrades

until August 31.
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our tenants greatly, it’s definitely a
major payoff.”
Beasley got help with paying for
the energy efficiency upgrades
through Garfield Clean Energy,
which has additional funding available for home and business owners

The Upgrades
• New high efficiency HVAC units
• New LED lighting throughout the
store
• Additional insulation
• Rooftop solar electric system
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for a 10-kilowatt system at his home,
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“Our tenants are more comfortable
and that’s the key to being in business,” he said. “The investment can
be fairly expensive, but if you take
the long view that you’re getting rid
of your utility bill, and those bills are
going to rise. I’m becoming a huge
proponent of some of these leasing
systems.”
For more information about
Garfield Clean Energy and available
rebates, contact CLEER at 704-9200.
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